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Managing Your Sales Campaigns

= Spend less time searching and more time selling
= Customize your message to the recipient

= Start your sales cycle with better prospects

= Decrease proportion of non-responders

= What about my customers makes me successful?
= Build searches based on concrete data

= Generate higher response and acquisition rate

= |ncrease your sales effectiveness
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Tools to help you:

= Contact Manager

= Customer Analyzer

= My Account

= Choosing Your Prospects
= Downloading

= Contact Manager Il

= Mapping

m.salesgenie.com
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Demonstration



Conclusion: Increase Your Sales Effectiveness

= Advanced filtering

= Know more = Sell more

= Spend less time searching and more time selling
= Mapping to help you maximize your time

= Prospecting on the go, m.salesgenie.com

= Enhanced targeting precision

— Increased cost effectiveness = Total profits increase
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And This is Just the BeginningE

= Advanced Sales Campaigns in CRM
— Integrated with Salesgenie
— Salesforce.com CRM
— Oracle On Demand CRM (Coming Soon)



Demo

/- Salesgenie Prospect: Best Western-Coyote Point ~ Salesforce - Unlimited Edition - Windows Internet Explorer
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Salesgenie Prospect Detail E
| 0 Double-click any field below to edit its value Tellme more! Don't Show Me This Message Again
Business Name  Best Western-Coyote Point Unique id  A-000281
Salesgenie Prospect Name  Best Western-Coyote Point SG Record No. 001504967
Title Record Number
FirstName  Vijay Owner  Hemant Makhija [Changel
Credit Rating A+ - Excellent LastName Patel
Contact Title Phone 650 3479990 T
Corp / Loc indicator  Location Fax 650 3479991
Country US
Area Code

Employees2 1-99
infoUSAID 598010239
Associated Franchises A Best Western

Pageno 1
¥ Description of Business
Primary Line of Business  7011-01 Location Other Lines of Business
Business Profile  Hotels & Motels SIC Codes 701101

SIC Description  Hotels & Motels
Line of Business  Hotels & Motels

Yellow Page Ad Spending / Year  $301 - $600 Printing Expense  $2,500 - $5,000 &2

Done +/ Trusted sites | Protected Mode: Off #100% ~

N salesgenie.com




WhatOs AheadE

= Simple SFA
— Account + Contact Management
— Leads Management
— Opportunity Management
— Activity + Task + Event Management
— Custom Fields Definition and Management
— Reporting and Analysis
— Integration with Salesgenie
— Leads download

— Exclusion of previously downloaded leads

N salesgenie.com



WhatOs Being DiscussedE

= End-to-End Integration with CRM and SFA
— Get N More!

= |ndication that leads information has changed since they
were downloaded

= Advanced Customer Analyzer with dashboard analysis

= Smart search result list with lead prioritization based on
your and others’ successes



Summary

= Sales Campaigns Using Salesgenie
— Contact Manager
— Customer Analyzer
— Salesgenie Mobile
= |ntegrated CRM for Sales Effectiveness

— Salesforce.com CRM
— Oracle On Demand CRM
— Simple SFA for non-CRM users

= 2009 Brings a Lot More for Your Sales Campaigns...
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Questions?




